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Introduction
This document aims to summarize studies on business relationships enabled by or specific to network slicing – starting from a survey of currently identified relationships.  This document also aims to summarize studies on the evolution of service level objectives (SLOs) due to network slicing, and verification and exposure of these SLOs.
The studies Is intended to provide guidance to GSMA WGs for further specifications.
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(association between slicing players and slicing components; e.g. provider for or consumer of or other relationship towards a slicing component)
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