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and Solutions (WAS) 
Group events
Attendee guide



Thank you for registering for the upcoming 
Wholesale Agreements and Solutions Group 
event. Whether you are attending a WAS event 
for the first time or your organisation is taking 
part for the first time, this guide will help you 
prepare, build valuable connections and make 
the most of your time on site.

Make the most of your WAS 
event experience



What is WAS?

The Wholesale Agreements and 
Solutions Group is a GSMA Working 
Group. It develops agreement 
templates, charging models and 
billing specifications for roaming and 
interworking services.

To stay informed about key activities, 
updates and future event registrations, 
make sure you have joined the WAS 
Group in Member Gateway. You must 

1
join the group to access the event 
agenda, meeting documents and 
attendee list.

Further information on WAS subgroups, 
IDS Billing and Settlement Group 
(IDSBCE), Wholesale SOLUtions 
(WSOLU) and Wholesale AGREEments 
(WAGREE) is available in Member 
Gateway.

https://www.gsma.com/get-involved/working-groups/
https://www.gsma.com/get-involved/working-groups/
https://membergateway.sharepoint.com/sites/wg-WAS/SitePages/Home.aspx
https://membergateway.sharepoint.com/sites/wg-WAS/SitePages/Home.aspx
https://membergateway.sharepoint.com/sites/wg-WAS-IDSBCE/SitePages/Home.aspx
https://membergateway.sharepoint.com/sites/wg-WAS-IDSBCE/SitePages/Home.aspx
https://membergateway.sharepoint.com/sites/wg-WAS-WSOLU
https://membergateway.sharepoint.com/sites/wg-WAS-WSOLU
https://membergateway.sharepoint.com/sites/wg-WAS-WAGREE
https://membergateway.sharepoint.com/sites/wg-WAS-WAGREE


WAS hosts biannual global events 
that bring GSMA members together 
to strengthen roaming partnerships, 
engage with key industry stakeholders 
and stay informed about the latest 
roaming and network developments.

Each event combines conference 
sessions with dedicated meeting 
spaces, helping attendees balance 
content, networking and meetings.

WAS events typically include four 
core components:

What are WAS events?
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Agenda and  
conference room

• Conference sessions featuring group     	
   updates, industry discussions and 	    	
   collaborative working sessions
• Opportunities to actively participate in 	   	
   discussions, including speaking roles
• The agenda may also include training 	   	
   sessions and workshops 

Operator bilateral  
negotiation rooms

• Available exclusively to Operator and 	   	
   Rapporteur Members
• Dedicated spaces for bilateral meetings     	
   with roaming partners

Sponsorship  
opportunities

• GSMA members can enhance brand 	    	
   visibility at WAS events through a range of 	
   sponsorship options

Exhibition and  
networking areas

• Informal spaces to engage with exhibitors 	
   and network with fellow delegates



Register via Member Gateway

• Register as early as possible to secure 	
   your place
• Do not book travel until your registration 	
   has been confirmed and approved
• If you wish to network with other 	    	
   delegates, select the option to allow your 	
   details to be included in the delegate list. 	
   This enables other delegates to contact 	
   you in advance to arrange meetings
• Before you register, check your first 	
   name and surname under ‘My Member 	
   Gateway’
• Ensure your registration is submitted 	
   under the correct GSMA member entity. 	
   If updates are required, please contact 	
   WASregistrations@gsma.com	

Additional notes

• The WAS event host provides event 	   	
   facilities at no cost to delegates
• In consideration of the host, attendees 	
   who can no longer attend should cancel 	
   their registration no later than 30 days 	
   before the event opens by contacting 	
   WASregistrations@gsma.com

Delegate allocation by membership 
category (subject to event capacity)

• Operator and Rapporteur Members: 	  	
   unlimited delegate registrations
• Industry Members: up to three delegates 	
   per organisation 

Early planning is essential. Complete 
and receive approval for your 
registration through Member Gateway 
before arranging travel, including flights, 
accommodation and, where applicable, 
visas. You should also schedule 
meetings with key partners, suppliers 
and vendors as early as possible.

We encourage organisations to treat 
WAS attendance as a strategic priority. 
WAS events bring together experts from 
across the mobile ecosystem, giving 
senior management and operational 
teams the opportunity to understand 
emerging roaming trends, gain first-
hand insight into industry developments 
and help shape future collaboration.

The event also offers an important 
opportunity to meet GSMA members in 
one place, making relationship-building, 
collaboration and meaningful discussion 
more efficient.

Planning for WAS events
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1 Event registration

mailto:WASregistrations%40gsma.com?subject=
mailto:WASregistrations%40gsma.com?subject=


Agenda and conference room

Review the agenda

• Familiarise yourself with the agenda in 	
   advance
• Identify plenary sessions, panels and 	
   workshops of interest
• Plan meetings around the sessions you 	
   intend to attend
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Call for speaker proposals

• Ahead of each WAS event, WAS group 	
   members are invited to submit speaker 	
   proposals for consideration
• Look out for email communications 	   	
   announcing the call for speaking 	   	
   opportunities
• For further information, please contact 	
   the WAS Working Group Director



Using the attendee list in Member 
Gateway

• The attendee list is provided to support 	
   collaboration and meeting organisation
• It must be used in line with GSMA rules: 	
   no promotional or marketing outreach
• Respect confidentiality and professional 	
   etiquette when contacting other 	    	
   attendees
• Ensure you are signed up to the WAS 	
   Group to access the delegate list and 	
   event documents

Operator bilateral negotiation (OBN) 
rooms

• OBN rooms are a core part of WAS 	   	
   events
• Only Operator and Rapporteur Members 	
   have access to the OBN rooms
• Each Operator or Rapporteur Member 	
   organisation is allocated a dedicated 	
   negotiation table for meetings with 	   	
   roaming partners
• The delegate list may be used 	    	
   responsibly to arrange meetings in 	   	
   advance
• OBN table allocations and venue layouts 	
   are shared ahead of the event. Please 	
   review these communications carefully 	
   to confirm your assigned table and 	   	
   meeting locations

Getting the most from 
meetings and networking

3 Sponsorship opportunities

• GSMA members are eligible to sponsor     	
   WAS events, enabling enhanced brand 	
   visibility through exhibition space, 	   	
  private meeting rooms, or a range of 	
   other sponsorship options
• Sponsorship provides valuable 	    	
   opportunities to engage with partners, 	
   suppliers and vendors, and to strengthen 	
   commercial relationships across the 	
   GSMA member community
• Sponsorship and side activities must not 	
   conflict with official plenary sessions
• Further details are available on the WAS 	
   event page in Member Gateway or 	   	
   directly from the event host

WAS communications

• Important pre‑event updates will be 		
   communicated by email to help you plan 	
   for the event, including:

- Badge collection opening times
- Venue layouts
- OBN room table allocations
- On‑site logistics and arrangements

https://login.microsoftonline.com/dce8f5cd-9a2b-4de1-8bff-3e8bae5a8c73/resume?ctx=rQQIARAAnVRbiCRnFe7a3u2d6Z1kZzogPuSyDCtsMtb2X9eunmWFunR1T013dVdV119dFWT569LXqurrTHfXMgns0wq6jIpoFokh-BCWIBIQwz5FUJCgOIn4sgpuxF00KooX3KgY6fjiY_A8fHyHwznnOwfOeS5NXCZ2L4L_GoWvEAftNoF7wYr9j01y2c1XPwV-deEEu5C_pP3lZy8-_PUdjOvOZqPpbj4fBZEbTDpoFszR8vK0iybBaNiLZ5e9YZS_1h5OomneD9roIJxdRtPR4k0MO8Gw32DYnVNjwBd4uQQkkWILjMySIkOWJE7kBIllyKLIF6kSKTEFBhCCKDMFFmdkgeZASZZ5VuBIuUDzJMnIdKlIF0ggMlKRF4uCTHEUTRAsI_IFBlA8y9Eiw0uCQPH3Tp2v8wezLrmC4aSXBH8-tb7SeG00nM5up984XZfAXOnXlg1TFprlDvCBLGimoqvJHl0L5YFJhFUUOYIJRrbRM5d6tEcjOKRhAklU0RXb8m0LOrFVchpuIkMj7CT2IOybpaKkw1CxSkoCI2-BYgF6ZS7Rml09KM9KNgjHXuQ4qmxSJnSYWiJDu6_0zVaHcE2b0UIIoexUIKWTflk5NAYjzS8ToA59yZTlSK10FkpTKddkpWc2vbA2cKo1Uq8GUXfikQRULXXZNIdJE0IjsGDiU92mYZhLvQ-7sKUqrqyHduLTUBImOqG01EFxDIE-h6EGvGjk1K3i0A91RYcdUhv4ijPwZ3XLTEygyFpfJjVKiFf9rdij9aQzNySYwFCt6GQXGgMFmJRs-aXREInmUo9DR48I0bW6pN53aET6dUgqyirfaap1D9SWtuUTfqTu-7EaNWEX1YAaWyu90SIJyjKhN3XBB3aCYnthEh2qXvZbejhczS0Zpl_VLH3glMESJUrVa8mHGgwnamlRMxOoGaXp3Ez0xGgKgmNB2pFU2rHopdVSxKCsllFJidFHu9FtsyV0a9Y0rA0UsylD0RrMgRGqtmaYiS6aic7fSX-sM3ojfdH3Aq7NeD5eRKSL035A4JzbbuNUwLkoYBDnFai7q2qM5_kBwhFXJPF2kWRx1vOLOFt0C20GtEmP8t5OZ4ajIO75J6ex909vgDO7a2vZzfOfPHsh9eg09uqZXHZz_OTf__naB7dqL7_w5Ifff7CVevtMXqiwrkZqcGrKbaiMLLXaHyyJdlmYD_uz0f6M0fxKudLqFfbsq_QucZzBjjOZ44xynHnibmZ9Lb2Z2k6LDeJPGezm2dTd9f_7B3wti52cw97awO5tENl1b-hOUOz3_NxFgnB9DnAUzhUCgNOEy-CuW-Bw4Ho05XGICzh0b4POZrwQ9aJp7rnr2z3_2mw4COLt3evbi2h6zfNW7BCFB8F0e_f5bbFBbH_26OjoxmMfq_pbj6UePf7eF3_5vR-89N0_Vt4__2kW-K3hAWu0w6qXIDevRwc7YV6CjDvtUosl3dDJJdojGgY9vfrtzdT9zdSdrQensqMsnUqlwC3uM9jt9Wd-X3n-1jdu_6hx4xdXH36Ivvy5OH6GfvbpP9xPt57a_cC9csX66jc_cbTxhPd67qOsc8TvvnSjvnbl4m9p9ZV___ivu_965UEEqW89fOdvR1-49I-b0tdfEp86d_3FG--u3_7pmZ8_ewG7hOUez6ZR2MmdLYlSBS8ZKz-IvdxZnmTYsljLnWDZNBod5n6I8TzPiybsegN1iix44Jc7PM8LsgamSW0V3KPpRqeMRD0_NeSDesxMauZe1WsEbt526oob0W1VHASFgJcsAbA71l6hTgStkeAUJUHtT_jpgmX2xea8U1DqA9AcSztJW2Pz-1LoQjuZHLh6sUWq-43xnq4sHW0BqgG1I4JOhMC85e5rKzm9sIQS6OyATlNi85XxuEckSoHYbxXBuCd2gXn17lYuu3l48721OXqh8uZ3fvKVjaftz9_fSj3aOk7fzKX-Aw2&flowtoken=BgABIQEAAAAdDD7nC9b5Q7JPd_okEQRFRXZvU3RzQXJ0aWZhY3RzAQAAAAAAsVu6LSXKy1tdqiCWogcXKjvqzOFgtROTCRo8dISfmofNwBfMf6iWTVkB5DOWxikvt1Ddzb2aDGrLQx2wNY93XIMRQbfi4_w94Q0Y1-_9KuZdrv-J_r6EN5eOX6S0mJYK-EHaaufP_gkHTVXGfBhCE1OytF2XQnLS_zdLtzV5H37NKRtzOnnNECOuJXRDi87yLQgye5_tuKwCUuF1N4M5Wcrhq3dCKA-570SEZzY_n0Kqw4iXzPe00Kxg3FXz67-yYemJTw9TT-zYzLwPU6MH1Glb-0wj0lJvREWMqTUe40k2fAHqZE76Xl-g9iPazqSquJUrvo0gt2Fci4EV4we7a9uJrOWMWCpKoEO7jFLzypnRL8gtgRtzJ_ktOJ46SwJDUKql_MS1jhSJbQ-hj2iSCzCXG-uOO-AOyC9K7WA3K-gAIusf94XSEv2f4ckdisHFldPKoCUT2ZgW-oG_RpwWwh8DT6NXQSS-YvjSNcc-ej65xoGj0vpOBy9ZSaxRc4QMWpGQrkvGJ2JK7vdy7ZqqTRUxrrhSuGRuEWRU1BfKogQsThmytsui746lkH4jpfrdUtbSCeHH6B-kTAVKczxa-MgOZUJjPLILWA3h2b6PmFtgQC2Gg2I8qyPl8vXMLEAqM8_ykQiaA8g65xGaNDXHCsmRVKFvC6WojXbASQicXPtcq1nCocqiL4zDKHdQwQTW2TOM4oyazPs5ijQnwqR0bb4YLfh4ytjBdavdno6SYoppgqnme-r0AD_LqHIf1ZCFT69u7jGtDslBUShZum8r82xQFcUF-xpFZUwsf0r_TydRmvZNPPwW6_6Sq3YnS4acrXCMTBexmPtvm13B2q7fMi1BkSgsGTG84gAQ9AWMvq-DnCUZnxfUaOQZn2yc8S09Nfc6nvz3v6acT_zn7N6DBzrYVUJJVKDqemo3By67RRDw-3wh_qR3pJWaUyOzuDUB8IhfkSBoo-xEndk46sQTXfD6yksp9quP6zOZ80T8KbAjjIu_uV1av9kDtNxZ4j5TiaZMQepx_WypBpglMwDp0wL4btQAGuLu5QEKe8_L2jkhA3qlyWVECAIC3FL6qTX9LkEk6Fw2IDfTPLs5IXNdlmn8KI66_bAZvVinG9r5Ly7XplDM8zyw_V5wA811-xDVL-lfFa8GQ7Tr9B0uxsJFhSAgH40k2NjxR0pwIep3MrKYuqsrUeWhgNxXX1BmKC-nl3C-ylYR4__Fm4XBRcuwh2K8YA2XfdlYcVupAlFG5ksP25DfcmPkUxtSFXjx07tVNiHoeYN1V07FYDt1Akt4zusbPcvizZEJiqIe4wvaZOF1XtWV2nYSC0WLpcAKFktWPqQ5upHnvKWiDuzxopvXCZMvQEHoeAKNa_1kfjaUn08u0jOL2rbLv51RMdXwtaHFBvZhlNorsRK2ZMRMTNQFVDHEtAaseRmgi8BigkOXjV4blRz40fazdy3Sme30_LZUhvBb5WZ6k06VFAMQ0cXmYvycRrZ2CQU4-l26sSV9LHy2b_L9xqxuV_0O9sphfM0jpUZG4sIZKdNkcdth_EwLDDqf4U-luGMyHL2t-FtF0kwgAA
https://login.microsoftonline.com/dce8f5cd-9a2b-4de1-8bff-3e8bae5a8c73/resume?ctx=rQQIARAAnVRbiCRnFe7a3u2d6Z1kZzogPuSyDCtsMtb2X9eunmWFunR1T013dVdV119dFWT569LXqurrTHfXMgns0wq6jIpoFokh-BCWIBIQwz5FUJCgOIn4sgpuxF00KooX3KgY6fjiY_A8fHyHwznnOwfOeS5NXCZ2L4L_GoWvEAftNoF7wYr9j01y2c1XPwV-deEEu5C_pP3lZy8-_PUdjOvOZqPpbj4fBZEbTDpoFszR8vK0iybBaNiLZ5e9YZS_1h5OomneD9roIJxdRtPR4k0MO8Gw32DYnVNjwBd4uQQkkWILjMySIkOWJE7kBIllyKLIF6kSKTEFBhCCKDMFFmdkgeZASZZ5VuBIuUDzJMnIdKlIF0ggMlKRF4uCTHEUTRAsI_IFBlA8y9Eiw0uCQPH3Tp2v8wezLrmC4aSXBH8-tb7SeG00nM5up984XZfAXOnXlg1TFprlDvCBLGimoqvJHl0L5YFJhFUUOYIJRrbRM5d6tEcjOKRhAklU0RXb8m0LOrFVchpuIkMj7CT2IOybpaKkw1CxSkoCI2-BYgF6ZS7Rml09KM9KNgjHXuQ4qmxSJnSYWiJDu6_0zVaHcE2b0UIIoexUIKWTflk5NAYjzS8ToA59yZTlSK10FkpTKddkpWc2vbA2cKo1Uq8GUXfikQRULXXZNIdJE0IjsGDiU92mYZhLvQ-7sKUqrqyHduLTUBImOqG01EFxDIE-h6EGvGjk1K3i0A91RYcdUhv4ijPwZ3XLTEygyFpfJjVKiFf9rdij9aQzNySYwFCt6GQXGgMFmJRs-aXREInmUo9DR48I0bW6pN53aET6dUgqyirfaap1D9SWtuUTfqTu-7EaNWEX1YAaWyu90SIJyjKhN3XBB3aCYnthEh2qXvZbejhczS0Zpl_VLH3glMESJUrVa8mHGgwnamlRMxOoGaXp3Ez0xGgKgmNB2pFU2rHopdVSxKCsllFJidFHu9FtsyV0a9Y0rA0UsylD0RrMgRGqtmaYiS6aic7fSX-sM3ojfdH3Aq7NeD5eRKSL035A4JzbbuNUwLkoYBDnFai7q2qM5_kBwhFXJPF2kWRx1vOLOFt0C20GtEmP8t5OZ4ajIO75J6ex909vgDO7a2vZzfOfPHsh9eg09uqZXHZz_OTf__naB7dqL7_w5Ifff7CVevtMXqiwrkZqcGrKbaiMLLXaHyyJdlmYD_uz0f6M0fxKudLqFfbsq_QucZzBjjOZ44xynHnibmZ9Lb2Z2k6LDeJPGezm2dTd9f_7B3wti52cw97awO5tENl1b-hOUOz3_NxFgnB9DnAUzhUCgNOEy-CuW-Bw4Ho05XGICzh0b4POZrwQ9aJp7rnr2z3_2mw4COLt3evbi2h6zfNW7BCFB8F0e_f5bbFBbH_26OjoxmMfq_pbj6UePf7eF3_5vR-89N0_Vt4__2kW-K3hAWu0w6qXIDevRwc7YV6CjDvtUosl3dDJJdojGgY9vfrtzdT9zdSdrQensqMsnUqlwC3uM9jt9Wd-X3n-1jdu_6hx4xdXH36Ivvy5OH6GfvbpP9xPt57a_cC9csX66jc_cbTxhPd67qOsc8TvvnSjvnbl4m9p9ZV___ivu_965UEEqW89fOdvR1-49I-b0tdfEp86d_3FG--u3_7pmZ8_ewG7hOUez6ZR2MmdLYlSBS8ZKz-IvdxZnmTYsljLnWDZNBod5n6I8TzPiybsegN1iix44Jc7PM8LsgamSW0V3KPpRqeMRD0_NeSDesxMauZe1WsEbt526oob0W1VHASFgJcsAbA71l6hTgStkeAUJUHtT_jpgmX2xea8U1DqA9AcSztJW2Pz-1LoQjuZHLh6sUWq-43xnq4sHW0BqgG1I4JOhMC85e5rKzm9sIQS6OyATlNi85XxuEckSoHYbxXBuCd2gXn17lYuu3l48721OXqh8uZ3fvKVjaftz9_fSj3aOk7fzKX-Aw2&flowtoken=BgABIQEAAAAdDD7nC9b5Q7JPd_okEQRFRXZvU3RzQXJ0aWZhY3RzAQAAAAAAsVu6LSXKy1tdqiCWogcXKjvqzOFgtROTCRo8dISfmofNwBfMf6iWTVkB5DOWxikvt1Ddzb2aDGrLQx2wNY93XIMRQbfi4_w94Q0Y1-_9KuZdrv-J_r6EN5eOX6S0mJYK-EHaaufP_gkHTVXGfBhCE1OytF2XQnLS_zdLtzV5H37NKRtzOnnNECOuJXRDi87yLQgye5_tuKwCUuF1N4M5Wcrhq3dCKA-570SEZzY_n0Kqw4iXzPe00Kxg3FXz67-yYemJTw9TT-zYzLwPU6MH1Glb-0wj0lJvREWMqTUe40k2fAHqZE76Xl-g9iPazqSquJUrvo0gt2Fci4EV4we7a9uJrOWMWCpKoEO7jFLzypnRL8gtgRtzJ_ktOJ46SwJDUKql_MS1jhSJbQ-hj2iSCzCXG-uOO-AOyC9K7WA3K-gAIusf94XSEv2f4ckdisHFldPKoCUT2ZgW-oG_RpwWwh8DT6NXQSS-YvjSNcc-ej65xoGj0vpOBy9ZSaxRc4QMWpGQrkvGJ2JK7vdy7ZqqTRUxrrhSuGRuEWRU1BfKogQsThmytsui746lkH4jpfrdUtbSCeHH6B-kTAVKczxa-MgOZUJjPLILWA3h2b6PmFtgQC2Gg2I8qyPl8vXMLEAqM8_ykQiaA8g65xGaNDXHCsmRVKFvC6WojXbASQicXPtcq1nCocqiL4zDKHdQwQTW2TOM4oyazPs5ijQnwqR0bb4YLfh4ytjBdavdno6SYoppgqnme-r0AD_LqHIf1ZCFT69u7jGtDslBUShZum8r82xQFcUF-xpFZUwsf0r_TydRmvZNPPwW6_6Sq3YnS4acrXCMTBexmPtvm13B2q7fMi1BkSgsGTG84gAQ9AWMvq-DnCUZnxfUaOQZn2yc8S09Nfc6nvz3v6acT_zn7N6DBzrYVUJJVKDqemo3By67RRDw-3wh_qR3pJWaUyOzuDUB8IhfkSBoo-xEndk46sQTXfD6yksp9quP6zOZ80T8KbAjjIu_uV1av9kDtNxZ4j5TiaZMQepx_WypBpglMwDp0wL4btQAGuLu5QEKe8_L2jkhA3qlyWVECAIC3FL6qTX9LkEk6Fw2IDfTPLs5IXNdlmn8KI66_bAZvVinG9r5Ly7XplDM8zyw_V5wA811-xDVL-lfFa8GQ7Tr9B0uxsJFhSAgH40k2NjxR0pwIep3MrKYuqsrUeWhgNxXX1BmKC-nl3C-ylYR4__Fm4XBRcuwh2K8YA2XfdlYcVupAlFG5ksP25DfcmPkUxtSFXjx07tVNiHoeYN1V07FYDt1Akt4zusbPcvizZEJiqIe4wvaZOF1XtWV2nYSC0WLpcAKFktWPqQ5upHnvKWiDuzxopvXCZMvQEHoeAKNa_1kfjaUn08u0jOL2rbLv51RMdXwtaHFBvZhlNorsRK2ZMRMTNQFVDHEtAaseRmgi8BigkOXjV4blRz40fazdy3Sme30_LZUhvBb5WZ6k06VFAMQ0cXmYvycRrZ2CQU4-l26sSV9LHy2b_L9xqxuV_0O9sphfM0jpUZG4sIZKdNkcdth_EwLDDqf4U-luGMyHL2t-FtF0kwgAA


Exhibition and networking areas

OBN rooms

Conference rooms

During the WAS event
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• We strongly recommend collecting your 	
   badge as early as possible
• Badge collection details will be shared 	
   through official WAS communications
• Valid photo identification (passport or 	
   driving licence) is required
• Each delegate must collect their own 	
   badge; group collections are not 	   	
   permitted
• Delegates attending under a sponsorship 	
   allocation should visit the sponsorship 	
   badge desk

1 Badge collection

• Attend conference sessions and actively 	
   participate in discussions 

2

• Organisation table cards are provided to 	
   participating companies
• Operator bilateral negotiation rooms are 	
   only accessible to attendees registered 	
   under the Operator, Rapporteur or Parent 	
   Group member categories
• Where possible, each organisation has 	
   been allocated a room away from 	    	
   national competitors. However, people 	
   will move around once meetings begin. 	
   Please be mindful of the organisations 	
   you are sitting near and follow the GSMA 	
   antitrust policy available on gsma.com
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• Visit the exhibition area to explore 	   	
   solutions and connect with exhibitors
• Make use of dedicated networking areas 	
   to engage with fellow delegates
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Suggestions box

• Feedback is welcome and helps shape 	
   future WAS events
• Please use the suggestions box outside 	
   the conference room area or send your 	
   comments to GSMA WAS Leadership at 	
   gsmawasleadership@gsma.com
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Networking events

• The host may organise an official 	  	
   networking event; details will be shared 	
   via WAS communications where  
   applicable
• Additional networking events organised 	
   independently by attending organisations 	
   may be by invitation only
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On-site support

• GSMA staff will be available throughout 	
   the event
• For assistance, please visit the 	    	
   registration desk or speak to a GSMA 	
   staff member on site
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mailto:gsmawasleadership%40gsma.com?subject=


• Post‑event communications and 	  	
   materials will be shared by the GSMA

• Conference presentations and session 	
   recordings will be published in the 	
   WAS Group Meeting Document Folder 	
   in Member Gateway

After the event
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https://membergateway.sharepoint.com/sites/wg-WAS/MeetingDocuments/Forms/AllItems.aspx


If you have any questions before 
or during the event, please contact 
WASregistrations@gsma.com

Need help?
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https://membergateway.sharepoint.com/sites/wg-WAS/SitePages/Home.aspx
mailto:WASregistrations%40gsma.com?subject=

